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European News
Hilti Group Begins Year 
with Further Growth

In the first four months of 
2022 the Hilti Group achieved a 
5.6% sales increase to CHF 2.03 
billion (€2.03 billion). In local 
currencies, growth reached 9% 

compared to the same period last year. 

In the Europe business region, the Hilti Group increased sales in local 
currencies by 8.8% with a particularly positive development in Northern 
and Southern Europe. In the Americas, the increase amounted to 10.9%, 
continuously supported by disproportionate growth in Latin America. 
Influenced by the Covid-19 restrictions in Asian countries, Asia/Pacific 
achieved only slight growth (+1.1%). The Eastern Europe / Middle East / Africa 
region recorded double-digit sales growth (+15.4%) as the effects of the war in 
Ukraine and the associated sanctions against Russia will only become visible in 
the business results in the coming months.

The challenging market environment and the announced rise in interest 
rates increase the likelihood of an economic slowdown in the construction 
industry. Nevertheless, Hilti Group continues to expect double-digit sales 
growth in local currencies for the full year, driven primarily by price increases.

compiled by Fastener World

Christoph Loos, CEO at Hilti, commented: “The 
global supply bottlenecks, combined with massive 
price increases for raw materials and for energy and 
transportation, have been further exacerbated by the war 
in Ukraine and the current lockdowns in China. Against 
this background, our continued growth is encouraging. 
However, the first four months have shown that 2022 
will be much more challenging than last year.”

Record Sales for Würth Group
Würth Group has achieved a new record with an operating result of €1.27 

billion in the 2021 fiscal year (2020: €775 million). At €17.1 billion, the worldwide 
operating family business generated the highest sales volume in corporate history 
(2020: €14.4 billion). This corresponds to growth of 18.4%. Adjusted for currencies, 
sales grew by 19%.

Robert Friedmann, chairman of the central managing board of the Würth 
Group, commented: “The Covid-19 pandemic, and the resulting price increases, as 
well as material shortages on the procurement market, challenged us last year. The 
distinct increase in sales and operating result furnishes proof that our strategy is 
worthwhile also in times of crisis. This is the reason why we started 2022 full of 
optimism. That is, until February when the conflict between Russia and Ukraine 
escalated. Now, we have to manage this unprecedented situation of uncertainty 
every single day.”

With a sales share of 40.7%, Germany remains the most important individual 
market for the Würth Group. In the second year of the pandemic, the German 
companies proved to be battle-tried and generated a sales plus of 14.3%. The 
companies outside Germany also succeeded in achieving a sales increase of 21.4%. 

Relieving Strain Through 
Digitalisation

Supply and material bottlenecks that already 
existed before the Ukraine crisis continue to 
complicate the day-to-day work of tradespeople. 
Metals, electronic components or plastics are 
difficult to obtain. Robert Friedmann emphasised: 
“There still is lots of sales potential out there once 
supply security has been restored.” 

“The importance of the industry was 
demonstrated during the pandemic. Being 
essential businesses, the trades kept going. From 
the small but essential repair of an electrical 
installation to the sustainable infrastructure 
construction project – the trades are and will 
remain future-proof. We see it as our primary 
task to support our customers wherever we can.”
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Voestalpine Records Best Results in Company’s History
voestalpine posted record results in the business year 2021/22, despite an 

extremely challenging environment, with revenue rising 36.9% in a year-over-
year comparison, to €14.9 billion. The operating result (EBITDA) also developed 
positively, doubling year over year to €2.3 billion (2020/21: €1.1 billion). 

Herbert Eibensteiner, CEO of voestalpine AG, explains: “voestalpine once 
again demonstrated its great flexibility and adaptability. By maintaining our 
clear focus on measures to boost efficiency, we were able to exploit the positive 
economic environment during the business year as best we could. We succeeded in 
securing our operations through suitably adjusted measures within a very short time 
following the outbreak of the war in Ukraine.

In the business year 2021/22, demand for the steel and technology Group’s 
high-quality products developed along extremely robust trajectories in almost all 
market and product segments. Even the Automotive Components business segment, 
which was strongly impacted by disruptions to supply chains and related production 
curtailments, recorded a satisfactory performance. The development of the Railway 
Systems segment was once again stable. Following the economic recovery, the 
Aerospace segment, which had been hugely impacted by the pandemic, developed 
as positively as the energy sector, which was able to profit from the rising oil and 
natural gas prices. The boom in the Warehouse & Rack Solutions business segment, 
which is driven especially by the growing trend toward e-commerce, continued 
unabated in the reporting period. 

Böllhoff Acquires Gillis Aerospace
With effect from 1st June 2022, Böllhoff Group has acquired Gillis Aerospace, a 

French manufacturer of fasteners for the aerospace industry, therefore expanding the 
product and competence portfolio for customers in the aerospace market segment.

Böllhoff Group already acquired 40% of the shares in Gillis Aerospace in 
January 2020. Gillis Aerospace specialises in the production of special fasteners 
and bolts, as well as surface finishing. Due to the high-level of automation, Gillis is 
especially characterised by high product quality and short lead times. Furthermore, 
Gillis has its own facilities for surface coating and can therefore offer the complete 
value chain from a single source with its comprehensive coating know-how. In 
addition to that, surface coating is also offered as a service to the market. 

The acquisition of Gillis adds to Böllhoff’s capabilities within the aerospace 
sector, after it acquired SNEP in June 2021. “With a comprehensive manufacturing 
portfolio, material expertise in lightweight materials, and development know-
how, Böllhoff wants to strengthen its position in the aerospace market as a leading 
supplier of innovative fastening solutions and support the aerospace industry as a 
competent partner in achieving weight and CO2 targets,” says Michael W Böllhoff, 
managing partner of the Böllhoff Group. 

Lesjöfors Expands in the USA 
Lesjöfors, part of the Beijer Alma Group, has 

signed an agreement to acquire the assets and 
operations of John Evans’ Sons Inc, a leading 
US spring manufacturer. With the acquisition, 
Lesjöfors strengthens its US presence and 
significantly increases its sales to the medical 
industry, in line with its ambition to build the 
leading spring, wire and flat strip component 
group.

John Evans’ Sons is the oldest spring maker 
in the USA, founded in 1850, and has a leading 
position on the US market. The company has a 
diversified customer base with long customer 
relationships, attributable to its expertise and 
ability to support customers early on in their 
product development projects. Revenue mainly 
stems from customers within the medical 
industry but also from customers within 
the industrial, construction, aerospace and 
transportation industries. The production facility 
is located in Lansdale, Pennsylvania, and the 
company has 72 employees.

Similar to Lesjöfors, John Evans’ Sons has 
close customer relationships, high technical 
expertise and strong emphasis on tailored 
solutions. Through the acquisition, Lesjöfors 
strengthens its position within the medical 
segment and builds further scale in the USA. 
The acquisition also enables other opportunities 
for profitable growth, such as purchasing 
coordination, cross-selling, resource/knowledge 
sharing with Lesjöfors’ other US companies.

SFS Completes Transaction 
with Hoffmann 

The transaction between the SFS Group and 
Hoffmann SE that was announced in December 
2021 was completed on 11th May 2022 – 
meaning that Hoffmann has now been officially 
incorporated into the SFS organisation.  SFS 
Group explains that the joining of forces 
with Hofmann marks a milestone, with the 
companies’ complementary positioning opening 
up attractive development opportunities for both.
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In organisational terms, Hoffmann 
will operate as an independent division 
within the Distribution & Logistics 
segment. Hoffmann’s inclusion at various 
levels of the SFS organisation will create 
continuity and lay the foundation for the 
Group’s successful future development. 

Hoffmann’s CEO, Martin 
Reichenecker, now joins the Group 
executive board of SFS. In addition, 
Dr. Peter Bauschatz, chairman of the 
supervisory board of Hoffmann SE, will 
join the board of directors of SFS.

New fischer Insulation 
Fixing TermoZ CS II

fischer’s new TermoZ CS II screw 
fixing anchors ETICS insulation panels 
made of any kind of material, including fire 
bars, into any conventional construction 
material to enable simple, time saving 
screw mounting with minimal thermal 
bridges.

fischer points out that the latest 
addition to its range of ETICS fastenings is multitalented, as it is suitable for fastening 
insulating panels in any conventional material and thickness on all standard solid and 
hollow construction materials. The ETICS fixing therefore doesn’t need to be replaced if 
the façade is equipped with various insulating materials, such as a fire bar, which saves 
additional time. 

TermoZ CS II’s approval for every building material class (A, B, C, D, E) guarantees 
its secure application – making it suitable for subsequent insulation on renovated buildings 
if there is uncertainty about their anchor substrate. Further advantages include the fact 
that any improper use caused by unsuitable insulation fixings is prevented and users can 
make do with a single ETICS fixing even if the building has various substrates. 

The screw fixing consists of a polypropylene anchor sleeve with a diameter of 8mm, 
as well as an insulation plate (various diameters) made of glass-fibre reinforced polyamide. 
The fixing is fastened by inserting the special compound screw made of zinc-plated 
steel and glass-fibre reinforced polyamide. While the screw is inserted, the anchor sleeve 
expands to provide a firm anchoring in the substrate. Because the screw is thermally 
isolated, thermal bridges are minimised so that there is no need for a sealing plug.
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Berner New High-bay Warehouse Goes in 
Operation

 Berner Group has implemented the next important building block in its European logistics offensive, with a new fully automated high-
bay warehouse now operation in Braunau am Inn, Austria. 

 With an investment of almost €6 million in this major project, as well as in further conversion and expansion measures at its 
Austrian subsidiary, Berner Group has been able to increase the logistics capacity of the site by around 1,000m2 of floor space and 5,500 
additional pallet storage spaces. 

“We are proud that we managed a precision landing despite the generally difficult raw material and supply situation on the world 
market,” says Robert Kühl, who as Chief Supply Chain Officer is responsible for the logistics division at the Berner Group. “The 
modernisation was implemented completely and without delays within the budget plan.”

“Thanks to full automation, including order picking and other targeted improvements – such as a more direct connection to the 
other sections of the logistics centre, the 
throughput time of the products has been 
reduced by about 50%, so that we can now 
store and retrieve almost twice as many 
pallets per hour,” reports Robert. 

New MD at Bossard Germany 
Bossard Deutschland GmbH has 

announced Dr. Daniel Philippe Stier as 
managing director, succeeding Florian 
Beer – who is taking a sabbatical at his own 
request in order to subsequently face new 
challenges. Dr. Frank Hilgers, the second 
managing director of Bossard Germany – 
who also works as area manager/CEO of 
Bossard North Europe, remains with the 
company.

After graduating with a degree in 
business mathematics from the University of 
Ulm, and doctorate from the University of 
Hohenheim, Dr. Daniel Philippe Stier first 
worked for a well-known car manufacturer 
and then for a management holding 
company for the Saarland steel industry, 
most recently as head of risk management. 
He has held various positions at Dillinger 
Hütte since 2016, including sole managing 
director of Dillinger Hütte Vertrieb GmbH 
and chairman of the supervisory and 
advisory boards of various sales companies 
worldwide.
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